	ECONOMICS
TEACHER PRESENTATION NOTES
OPPORTUNITY COST: THE REAL PRICE OF EVERY DECISION


Two slides per page. Use the cards below as your teaching script for each slide.
	SLIDE 1
	Opportunity Cost: The Real Price of Every Decision


On-slide summary: Opportunity Cost: The Real Price of Every Decision; Every choice costs you the best thing you didn't pick.
TALKING POINTS
	•  Open with the hook on the title: every choice costs you the best thing you didn't pick - that given-up option is the opportunity cost.
•  Recall last lesson: scarcity forces choices; today we put a price on those choices by naming what you gave up.
	
	•  Ask a student what they did right after school yesterday - what did they give up to do it, and is that their opportunity cost?
•  Frame the unit: this is Unit 1, Toolkit 2; opportunity cost is the tool you'll reuse in every later economics decision.



	BACKGROUND
•  Keep the explanation tied to what students can see on the slide.
•  Add only brief context needed to make Opportunity Cost: The Real Price of Every Decision classroom-ready.
	
	DISCUSSION QUESTIONS
•  What part of the slide gives you the strongest evidence?
•  How would you explain Opportunity Cost: The Real Price of Every Decision in your own words?



	GUIDED NOTES
	Students should be able to connect their notes to: Opportunity Cost: The Real Price of Every Decision



	SLIDE 2
	Learning Targets


On-slide summary: Learning Targets; Define OPPORTUNITY COST - the value of the single BEST alternative given up; Tell a TRADE-OFF from OPPORTUNITY COST, and EXPLICIT from IMPLICIT costs
TALKING POINTS
	•  Read the four targets aloud. Target 1 (define opportunity cost) is the warm-up in Activity Part 1.
•  Target 2 separates the two confusable pairs - trade-off vs opportunity cost, and explicit vs implicit cost.
•  Target 3 (calculate opportunity cost by naming the next-best alternative) drives the dollar/hour math in Activity Part 3.
	
	•  Discussion: ask which target sounds hardest - most students pick 'calculate', which is exactly the Part 3 skill.
•  Connect back: this builds straight on TK 01 scarcity - because resources are limited, every choice has a cost.



	BACKGROUND
•  Keep the explanation tied to what students can see on the slide.
•  Add only brief context needed to make Learning Targets classroom-ready.
	
	DISCUSSION QUESTIONS
•  What part of the slide gives you the strongest evidence?
•  How would you explain Learning Targets in your own words?



	GUIDED NOTES
	Students should listen for: Define OPPORTUNITY COST - the value of the single BEST alternative given up



	SLIDE 3
	Recap: Scarcity Forces Choices - and Choices Have a Cost


On-slide summary: Recap: Scarcity Forces Choices - and Choices Have a Cost; Key Concept: SCARCITY - unlimited wants meet limited resources - is the reason every choice has an opportunity cost: the best alternative you gave up.; What We Already Know
TALKING POINTS
	•  Bridge from scarcity: unlimited wants meet limited resources, so you must choose - and every choice has a cost.
•  Define the new term on the right side: opportunity cost is the value of the single best alternative you gave up.
•  Stress the cost is real even when no money changes hands - a free afternoon still costs the best thing you skipped.
	
	•  Discussion: ask a student to name a recent choice and the best option they passed up to make it.
•  Extension: note that ignoring opportunity cost is the most common money mistake adults make - that is why we start here.



	BACKGROUND
•  Keep the explanation tied to what students can see on the slide.
•  Add only brief context needed to make Recap: Scarcity Forces Choices - and Choices Have a Cost classroom-ready.
	
	DISCUSSION QUESTIONS
•  What part of the slide gives you the strongest evidence?
•  How would you explain Recap: Scarcity Forces Choices - and Choices Have a Cost in your own words?



	GUIDED NOTES
	Students should be able to connect their notes to: Recap: Scarcity Forces Choices - and Choices Have a Cost



	SLIDE 4
	Opportunity Cost in One Sentence


On-slide summary: Opportunity Cost in One Sentence; OPPORTUNITY COST = the value of the single BEST alternative you gave up; It is NOT everything you gave up - just the ONE you valued most
TALKING POINTS
	•  Define opportunity cost as the value of the single BEST alternative you gave up - say it twice, write it once.
•  Hammer the word 'single': it is the ONE option you valued most, not the whole pile of things you passed up.
•  Stress 'real cost even when nothing is paid' - a free Saturday still costs the best alternative use of that day.
	
	•  Discussion: have students finish the sentence 'The opportunity cost of coming to school today is ___.'
•  Activity hook: Part 1 asks students to define opportunity cost in their own words, so model a clean sentence here.



	BACKGROUND
•  Keep the explanation tied to what students can see on the slide.
•  Add only brief context needed to make Opportunity Cost in One Sentence classroom-ready.
	
	DISCUSSION QUESTIONS
•  What part of the slide gives you the strongest evidence?
•  How would you explain Opportunity Cost in One Sentence in your own words?



	GUIDED NOTES
	Students should listen for: OPPORTUNITY COST = the value of the single BEST alternative you gave up



	SLIDE 5
	Trade-Offs vs Opportunity Cost - Everything vs the BEST One


On-slide summary: Trade-Offs vs Opportunity Cost - Everything vs the BEST One; TRADE-OFF; ALL the alternatives you give up when you choose - the full list of things you did without
TALKING POINTS
	•  Drill the most-confused pair: a trade-off is everything given up; opportunity cost is the single best thing given up.
•  Show the link from the slide - the opportunity cost is always one item picked out of the full trade-off list.
•  Use the quick test: asked for EVERYTHING you gave up = trade-offs; asked for the BEST thing = opportunity cost.
	
	•  Discussion: read a choice aloud (skip practice for a party) and have students name the trade-offs AND the one opportunity cost.
•  Extension: economists care most about opportunity cost because it is the single realistic cost of a decision.



	BACKGROUND
•  Keep the explanation tied to what students can see on the slide.
•  Add only brief context needed to make Trade-Offs vs Opportunity Cost - Everything vs the BEST One classroom-ready.
	
	DISCUSSION QUESTIONS
•  What part of the slide gives you the strongest evidence?
•  How would you explain Trade-Offs vs Opportunity Cost - Everything vs the BEST One in your own words?



	GUIDED NOTES
	Students should be able to connect their notes to: Trade-Offs vs Opportunity Cost - Everything vs the BEST One



	SLIDE 6
	How to Calculate Opportunity Cost


On-slide summary: How to Calculate Opportunity Cost; Step 1 - List your real options; Write down the choices you actually have, given your limited time or money
TALKING POINTS
	•  Give students a repeatable method: the opportunity cost equals the NEXT-BEST alternative you gave up.
•  Walk the four steps - list options, pick one, name the best option you did NOT pick, that is the opportunity cost.
•  Stress step 3: the next-best alternative is the trick - it is the single best thing among the options you skipped.
	
	•  Discussion: have students apply the four steps to choosing between a shift and a study session and name the opportunity cost.
•  Activity hook: Part 3 asks students to calculate opportunity cost in dollars and hours, so this is the method to model.



	BACKGROUND
•  Keep the explanation tied to what students can see on the slide.
•  Add only brief context needed to make How to Calculate Opportunity Cost classroom-ready.
	
	DISCUSSION QUESTIONS
•  What part of the slide gives you the strongest evidence?
•  How would you explain How to Calculate Opportunity Cost in your own words?



	GUIDED NOTES
	Students should be able to connect their notes to: How to Calculate Opportunity Cost



	SLIDE 7
	The Real Price of a Choice - Explicit vs Implicit Costs


On-slide summary: The Real Price of a Choice - Explicit vs Implicit Costs; Big Idea: The REAL cost of a choice = its EXPLICIT cost (money paid) PLUS its IMPLICIT cost (the best alternative given up).; Explicit Cost (the price tag)
TALKING POINTS
	•  Split cost in two: explicit costs are out-of-pocket money (the price tag); implicit costs are hidden non-money costs.
•  Use the concert example - the $40 ticket is the explicit cost; the $48 work shift you skipped is the implicit cost.
•  Land the big idea: the real cost is explicit PLUS implicit, so the true price of a choice is more than the price tag.
	
	•  Discussion: what is the implicit cost of binge-watching a show all Saturday - the lost study time or the pay given up?
•  Activity hook: Part 4 separates explicit from implicit cost for Maya's choices, so make the distinction stick here.



	BACKGROUND
•  Keep the explanation tied to what students can see on the slide.
•  Add only brief context needed to make The Real Price of a Choice - Explicit vs Implicit Costs classroom-ready.
	
	DISCUSSION QUESTIONS
•  What part of the slide gives you the strongest evidence?
•  How would you explain The Real Price of a Choice - Explicit vs Implicit Costs in your own words?



	GUIDED NOTES
	Students should be able to connect their notes to: The Real Price of a Choice - Explicit vs Implicit Costs



	SLIDE 8
	A Worked Example - The $16/Hour Shift You Skipped


On-slide summary: A Worked Example - The $16/Hour Shift You Skipped; Did You Know: A 'free' afternoon is not free. Hanging out for 3 hours instead of working a $16/hour shift costs $48 in opportunity cost.
TALKING POINTS
	•  Walk one full calculation: a 3-hour shift at $16/hour versus hanging out, with the math shown as 3 x $16 = $48.
•  Make the 'free afternoon is not free' point concrete - the opportunity cost of those 3 hours is $48 of pay given up.
•  Tie it to the method from slide 6: the next-best alternative (working) is named, then priced in dollars.
	
	•  Discussion: if Maya earned $20/hour instead of $16 for those same 3 hours, what would the opportunity cost become?
•  Activity hook: Part 3 reuses this exact dollar-and-hours math with Maya's $16/hour wage, so this is the template.



	BACKGROUND
•  Keep the explanation tied to what students can see on the slide.
•  Add only brief context needed to make A Worked Example - The $16/Hour Shift You Skipped classroom-ready.
	
	DISCUSSION QUESTIONS
•  What part of the slide gives you the strongest evidence?
•  How would you explain A Worked Example - The $16/Hour Shift You Skipped in your own words?



	GUIDED NOTES
	Students should be able to connect their notes to: A Worked Example - The $16/Hour Shift You Skipped



	SLIDE 9
	Opportunity Cost at SCHOOL


On-slide summary: Opportunity Cost at SCHOOL; Coming to class today; Opportunity cost = the best other use of those hours, like working a shift or sleeping
TALKING POINTS
	•  Apply opportunity cost to school: coming to class, doing homework, and SAT prep all have a best-alternative cost.
•  Name the opportunity cost of being in class right now - the single best thing each student would otherwise do.
•  Make the payoff point: school's future benefit is usually big, so the net benefit beats the opportunity cost.
	
	•  Discussion: is the opportunity cost of school higher for a student who already has a high-paying job offer? Why?
•  Extension: this is why dropping out looks cheap in the moment but has a huge hidden long-term opportunity cost.



	BACKGROUND
•  Keep the explanation tied to what students can see on the slide.
•  Add only brief context needed to make Opportunity Cost at SCHOOL classroom-ready.
	
	DISCUSSION QUESTIONS
•  What part of the slide gives you the strongest evidence?
•  How would you explain Opportunity Cost at SCHOOL in your own words?



	GUIDED NOTES
	Students should be able to connect their notes to: Opportunity Cost at SCHOOL



	SLIDE 10
	Opportunity Cost at WORK


On-slide summary: Opportunity Cost at WORK; Picking up an extra shift; Opportunity cost = the study time, rest, or friends you give up for the pay
TALKING POINTS
	•  Apply opportunity cost to work: extra shifts, working over studying, and a second job each trade time for money.
•  For each row, name the cost in non-money terms - the study time, rest, grade, or free time given up for the pay.
•  Hit the balance line: more work means more money but a higher opportunity cost in time, so weigh both sides.
	
	•  Discussion: at what point does picking up one more shift cost more (in grades or rest) than the pay is worth?
•  Activity hook: Part 4 asks Maya whether to pick up more shifts, so this slide is the reasoning students will reuse.



	BACKGROUND
•  Keep the explanation tied to what students can see on the slide.
•  Add only brief context needed to make Opportunity Cost at WORK classroom-ready.
	
	DISCUSSION QUESTIONS
•  What part of the slide gives you the strongest evidence?
•  How would you explain Opportunity Cost at WORK in your own words?



	GUIDED NOTES
	Students should be able to connect their notes to: Opportunity Cost at WORK



	SLIDE 11
	Opportunity Cost in SPENDING


On-slide summary: Opportunity Cost in SPENDING; Key Concept: Spending a dollar one way means it is gone for every other use. The opportunity cost is the best thing you did NOT buy with it.; Every Dollar Has a Best Use
TALKING POINTS
	•  Apply opportunity cost to spending: every dollar spent one way is gone for any other use.
•  Use the example - $50 on shoes when you also wanted a $50 concert ticket means the ticket is the opportunity cost.
•  Point out that saving has an opportunity cost too: the best thing you could have bought with the money now.
	
	•  Discussion: ask students for the opportunity cost of their last $20 purchase - what is the best thing they didn't buy?
•  Activity hook: Part 4 has Maya choose between spending and saving, so this spending logic carries straight in.



	BACKGROUND
•  Keep the explanation tied to what students can see on the slide.
•  Add only brief context needed to make Opportunity Cost in SPENDING classroom-ready.
	
	DISCUSSION QUESTIONS
•  What part of the slide gives you the strongest evidence?
•  How would you explain Opportunity Cost in SPENDING in your own words?



	GUIDED NOTES
	Students should be able to connect their notes to: Opportunity Cost in SPENDING



	SLIDE 12
	Marginal Choices - One More or One Less


On-slide summary: Marginal Choices - One More or One Less; A MARGINAL choice is about a little MORE or a little LESS; Not all-or-nothing: one MORE shift, one MORE hour of study
TALKING POINTS
	•  Define a marginal choice as one about a little MORE or a little LESS, not all-or-nothing.
•  Use the study-hour example - the first hour helps a lot, the fifth helps far less, so each extra unit differs.
•  Make the rule explicit: a smart decider stops adding units when one more costs more than it gains.
	
	•  Discussion: ask when one MORE work shift this week stops being worth it for them - that is marginal thinking.
•  Activity hook: Part 4 includes a marginal 'one more shift' decision for Maya, previewed exactly here.



	BACKGROUND
•  Keep the explanation tied to what students can see on the slide.
•  Add only brief context needed to make Marginal Choices - One More or One Less classroom-ready.
	
	DISCUSSION QUESTIONS
•  What part of the slide gives you the strongest evidence?
•  How would you explain Marginal Choices - One More or One Less in your own words?



	GUIDED NOTES
	Students should listen for: A MARGINAL choice is about a little MORE or a little LESS



	SLIDE 13
	There's No Free Lunch - Even 'Free' Has a Cost


On-slide summary: There's No Free Lunch - Even 'Free' Has a Cost; Key Concept: THERE'S NO FREE LUNCH - every choice has a cost. Even a 'free' option costs you the best alternative you gave up to take it.; The Saying
TALKING POINTS
	•  Teach the classic saying 'there's no free lunch' - every choice has a cost, even the free-looking ones.
•  Use the right-side examples: a free app costs your time and data; a free afternoon costs the pay you skipped.
•  Connect it to implicit cost from slide 7 - the cost of a 'free' option is hidden but completely real.
	
	•  Discussion: ask students to name something that looks free but has a real opportunity cost in their own life.
•  Extension: companies use 'free' offers precisely because the real cost (your time, data, attention) is hidden.



	BACKGROUND
•  Keep the explanation tied to what students can see on the slide.
•  Add only brief context needed to make There's No Free Lunch - Even 'Free' Has a Cost classroom-ready.
	
	DISCUSSION QUESTIONS
•  What part of the slide gives you the strongest evidence?
•  How would you explain There's No Free Lunch - Even 'Free' Has a Cost in your own words?



	GUIDED NOTES
	Students should be able to connect their notes to: There's No Free Lunch - Even 'Free' Has a Cost



	SLIDE 14
	Cost-Benefit Thinking - Using Opportunity Cost to Choose Well


On-slide summary: Cost-Benefit Thinking - Using Opportunity Cost to Choose Well; Step 1 - List the benefit; What you GAIN from the option you are considering
TALKING POINTS
	•  Give students the decision tool: cost-benefit thinking weighs benefit against the FULL cost, then picks net benefit.
•  Stress step 2 - the full cost is the money paid PLUS the opportunity cost, not just the price tag.
•  Define net benefit on step 3: benefit minus full cost; a positive net benefit means the option is worth it.
	
	•  Discussion: have students run the four steps on taking an SAT-prep class - is the net benefit positive for them?
•  Activity hook: Part 5 asks students to recommend a choice for Maya using exactly this cost-benefit, net-benefit logic.



	BACKGROUND
•  Keep the explanation tied to what students can see on the slide.
•  Add only brief context needed to make Cost-Benefit Thinking - Using Opportunity Cost to Choose Well classroom-ready.
	
	DISCUSSION QUESTIONS
•  What part of the slide gives you the strongest evidence?
•  How would you explain Cost-Benefit Thinking - Using Opportunity Cost to Choose Well in your own words?



	GUIDED NOTES
	Students should be able to connect their notes to: Cost-Benefit Thinking - Using Opportunity Cost to Choose Well



	SLIDE 15
	Opportunity Cost Vocabulary (1 of 3)


On-slide summary: Opportunity Cost Vocabulary (1 of 3); Opportunity cost; The value of the single BEST alternative you give up when you make a choice; the real cost of any decision.
TALKING POINTS
	•  Drill the first three terms: opportunity cost, trade-off, and next-best alternative - all appear in Activity Part 2.
•  Reinforce that opportunity cost is the single best alternative given up, while a trade-off is the full list.
•  Teach next-best alternative as the practical trick: name it and you have named the opportunity cost.
	
	•  Discussion: which of opportunity cost, trade-off, or next-best alternative can students put in their own words now, and which still needs practice?
•  Activity hook: opportunity cost, trade-off, and next-best alternative are all Reference Guide entries in Activity Part 2.



	BACKGROUND
•  Keep the explanation tied to what students can see on the slide.
•  Add only brief context needed to make Opportunity Cost Vocabulary (1 of 3) classroom-ready.
	
	DISCUSSION QUESTIONS
•  What part of the slide gives you the strongest evidence?
•  How would you explain Opportunity Cost Vocabulary (1 of 3) in your own words?



	GUIDED NOTES
	Students should be able to connect their notes to: Opportunity Cost Vocabulary (1 of 3)



	SLIDE 16
	Opportunity Cost Vocabulary (2 of 3)


On-slide summary: Opportunity Cost Vocabulary (2 of 3); Note: These three terms appear in Activity Part 2 and on the Quiz - drill the explicit vs implicit cost difference.
TALKING POINTS
	•  Define explicit, implicit, and marginal cost together because they sharpen what 'real cost' means.
•  The key contrast to repeat: explicit cost is money you pay; implicit cost is the hidden value you give up.
•  Tie marginal choice back to slide 12 - it is about one more or one less unit, each with its own opportunity cost.
	
	•  Discussion: ask students which is bigger for skipping work to study - the explicit cost or the implicit cost.
•  These three terms - explicit cost, implicit cost, marginal choice - are all Activity Part 2 entries.



	BACKGROUND
•  Keep the explanation tied to what students can see on the slide.
•  Add only brief context needed to make Opportunity Cost Vocabulary (2 of 3) classroom-ready.
	
	DISCUSSION QUESTIONS
•  What part of the slide gives you the strongest evidence?
•  How would you explain Opportunity Cost Vocabulary (2 of 3) in your own words?



	GUIDED NOTES
	Students should be able to connect their notes to: Opportunity Cost Vocabulary (2 of 3)



	SLIDE 17
	Opportunity Cost Vocabulary (3 of 3)


On-slide summary: Opportunity Cost Vocabulary (3 of 3); Cost-benefit thinking; Weighing what you give up (cost, including opportunity cost) against what you gain, to pick the greatest net benefit.
TALKING POINTS
	•  Define cost-benefit thinking as weighing the full cost against the benefit to pick the greatest net benefit.
•  Reinforce net benefit from slide 14: it is benefit minus full cost, and the best choice has the greatest net benefit.
•  Connect 'there's no free lunch' back to slide 13 - every choice, even a free one, costs the best alternative given up.
	
	•  Discussion: ask students to use 'net benefit' correctly in a sentence about a choice they made this week.
•  These three terms complete the 10-entry Reference Guide in Activity Part 2.



	BACKGROUND
•  Keep the explanation tied to what students can see on the slide.
•  Add only brief context needed to make Opportunity Cost Vocabulary (3 of 3) classroom-ready.
	
	DISCUSSION QUESTIONS
•  What part of the slide gives you the strongest evidence?
•  How would you explain Opportunity Cost Vocabulary (3 of 3) in your own words?



	GUIDED NOTES
	Students should be able to connect their notes to: Opportunity Cost Vocabulary (3 of 3)



	SLIDE 18
	Key Takeaways


On-slide summary: Key Takeaways; Opportunity cost = the value of the single BEST alternative you gave up; It is the real price of a choice - more than just the money you spend
TALKING POINTS
	•  Cycle the five takeaways because each anchors an activity part: define, vocab, calculate, explicit vs implicit, recommend.
•  The key synthesis: every decision has a real price - the best alternative you gave up - so name it before you choose.
•  Repeat the real-cost formula one last time: explicit money cost PLUS implicit opportunity cost equals the real cost.
	
	•  Of the five takeaways, ask which one will most change a real decision students make this week, and why.
•  This cues the assessment: the quiz tests opportunity cost, trade-off vs opportunity cost, and explicit vs implicit cold.



	BACKGROUND
•  Keep the explanation tied to what students can see on the slide.
•  Add only brief context needed to make Key Takeaways classroom-ready.
	
	DISCUSSION QUESTIONS
•  What part of the slide gives you the strongest evidence?
•  How would you explain Key Takeaways in your own words?



	GUIDED NOTES
	Students should listen for: Opportunity cost = the value of the single BEST alternative you gave up
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